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Events FY 2011-2012
JULY-2011
13th - One on One Legal Clinic with White & Lee
19th - Clean Tech Breakfast - SV, "Clean Lighting
Solutions"
26th - Quarterly Venture Breakfast - "Biotech"
28th - VC Coaching Session - Rustic Canyon
AUGUST
3rd - Green and Clean Evening Series - "Trends in
Green Transportation"
10th - One on One Legal Clinic with White & Lee
25th - VC Coaching Session - Accel
30th - Workshop with Francine Gordon
SEPTEMBER
8tn - DLA Piper, SDForum Investor Forum
148t - One on One Legal Clinic with White & Lee
20th - Clean Tech Breakfast- SV - "Transforming
Waste into Energy"
27th- Kickstart Your Startup (SV)
29th - VC Coaching Session
OCTOBER
12th-One on One Legal Clinic with White & Lee 18th - Quarterly Venture Breakfast - "Smart Grid" 21st - Education and Technology Conference 27thh - VC Coaching Session

JANUARY-2012
11th-One on One Legal Clinic 19th - Clean Energy Conference 24th - Workshop 26th - VC Coaching Session
FEBRUARY
7th- Quarterly Venture Breakfast 8th - One on One Legal Clinic 218t - Green and Clean Evening Series 23rd - VC Coaching Session
MARCH
1st - Analytics Conference
8th - DLA Piper, SVForum Investor Forum
14th- One on One Legal Clinic
21st - Kick Start Your Startup, SV
27th - Workshop
29lh - VC Coaching Session
29th - Clean Tech Breakfast
APRIL
10tn- Quarterly Venture Breakfast
11th - One on One Legal Clinic
18th - Green and Clean Evening Series
24th - Workshop
26th - VC Coaching Session
NOVEMBER
2th - Green and Clean Evening Series
9th - One on One Legal Clinic with White & Lee
15th- Workshop
DECEMBER
6th - Clean Tech Breakfast - SF
8th - DLA Piper SDForum Investor Forum
13th - One on One Legal Clinic with White & Lee
12th - Business of New Media Conference
Note: Events in italics are tentative, P is a partner
event

MAY
8th - Clean Tech Breakfast, SV 9th - One on One Legal Clinic 16th - Healthcare IT Conference 22nd - Workshop 31st-VC Coaching
JUNE
6th - One on One Legal Clinic
7th - DLA Piper, SVForum Investor Forum
TBC - Visionary Awards
28th - VC Coaching
This calendar is a working calendar and subject to change without notice. The information contained herein is confidential to SVForum.
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Global Gateway

Program Samples
Sample 1 Day Program:
Day 1: Morning Session: Panel - Spotlight on Business in Silicon Valley Afternoon Session: Site Visits - Industry Evening Session: SIG attendance
Sample 2-Day Program:
Day 1: Morning Session: Site Visit -Industry
Afternoon Session:
Presentation - Pitching to investors
Panel - Spotlight on Business in Silicon Valley Day 2: Morning Session: Site Visit- University
Afternoon Session: Site Visit- International Incubator
Evening Session: SIG meeting
Program segments available
1.
Custom program: Spotlight on Business in Silicon Valley
Description: Meet with industry leaders where they discuss the business
climate in Silicon Valley. A moderated panel discussion will feature
representatives from local technology, legal, venture capital and banking
firms.
Sample Participating Firms Include: SAP/Accept Corporation, Orrick, DLA
Piper, Silicon Valley Bank, Bridge Bank, Accel Partners, Scale Venture
Partners.
Options: This can be a closed session, or invitations can be extended to the
SDForum and Silicon Valley community.
2.
Custom program - Pitching to Investors
Description: The presentation will cover "What ingredients are essential to successful pitch to investors?"
Options: include time for each company to present their pitch and receive feedback from coaches. Suggested coaches: Nathan Gold, The Demo Coach; Jon Baer, Threshold Ventures; Bill Joos, Go to Market Consulting; representatives from USMAC; as well as venture and/or angel investors such as Henry Wong of Garage Technology, Ken Guilicksen, Prashant Shah, Sierra Ventures.
3.
Custom program: Presentations Silicon Valley Style
Description: How are presentations crafted and delivered here in Silicon Valley, and what are the business do's and don'ts. Presenters for this program could be Nathan Gold, The Demo Coach; Kristi Royce, KLR Consulting; Susie Fades, Sci-Med Partners; Jennifer Vessels, Next Step.
4.
Custom program: Meet the Investors
Description: SDForum can arrange an individual meetings between Silicon Valley angels or venture investors and the delegation. Each delegate company would have one 30 minute meeting. These meetings are an excellent way to get feedback on a delegate company's market strategy and explore opportunities in the US. Potential coaches include those listed in the Pitching to Investors program and others.
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Global Gateway Program Samples
5.   Custom program: Networking Reception
Description: SDForum will arrange an informal networking reception for the delegation and invite interested members of the Silicon Valley community to meet the delegates. This would include a short description related to the delegates and their firms, an outreach to business leaders involved with the Latin American Diaspora and the general SDForum community with an introductory talk on business relations between Silicon Valley and Latin America, followed by an introduction by each delegate and a networking reception with appetizers, wine/beer.
6.
SIG Attendance
Description: Attend a regularly scheduled Special Interest Group (SIG) meeting. The delegation will be announced on the SIG event page and time on the agenda will be created for delegate introductions. Choices are: 7/26/11 Cloud Computing SIG; 7/27/11 Software Architecture and Platform SIG; 7/28/11 Tech Women's Evening program (also open to men.) Note: this schedule is subject to change, and speakers are not confirmed as of today.
7.
Site Visit: Industry
Description: Visit leading technology companies. Potential site visits include: HP, IBM, SAP, Microsoft, Yahoo, EBay, Adobe and LinkedIn. Other companies could be approached depending on the nature of the delegation's composition and prior expressed interest in hosting international delegations.
8.
Site Visit: University
Description: Visit local universities such as: University of Santa Clara; Stanford; Wharton Executive Education |San Francisco; Hult International Business School
9.
Site Visit: International Incubator
Description: Visit an international business incubator to learn about how international companies can position themselves for success when entering the US market. Possible incubators include US Market Access Center; TechBA- Mexican Government's technology incubator.
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Event Planning Brief
In order to create a successful experience for you, your visitors and guests, SVForum needs answers to all the questions below. Please complete and return as soon as possible. SVForum cannot create a plan until this document is complete and received.
Program success depends on thorough planning. Therefore, please allow SVForum a minimum of 6-8 weeks of advanced planning to insure maximum results. Thank you.
	Event Title
	[Enter working tide or general topic title here.]

	Purpose
	[What is the general purpose of your visit and potential event?]

	Goals
	[What are your goals of your visit? Be very specific to help with the planning process. What would success took like? Be specific. What are the results you want?]

	Date
	[Date or dates of your visit?]

	Time
	[Timing?]

	Place/Venue
	[Where do you want to go? San Francisco, Silicon Valley? Companies? Universities? Where do you want to foe? Does if matter?]

	[Company] Role
	[Are you hosting, emceeing, visiting, or speaking? Define your company's role and plan accordingly. Is SVForum augmenting your effort or are we creating it entirely for you?]

	Invite List / Attendees
	[Who do you want your delegation to meet? Companies? Entrepreneurs? Venture capitalists? Startup service providers (law firms, management consultants)? Specific technologies? Please be specific]

	Agenda
	[Do you have an idea what you'd like covered at this event? What are the one or two things that must be covered or the event will not be considered successful?]

	Logistics Needs
	[Are there any things you would like included that we should be aware of? Facility type? Food? Giveaways? Marketing materials? Transportation?]

	Speaker Needs
	[Are there specific speakers you have in mind? Panels? Demonstrations? Please be specific]

	Photography / Video / Streaming / Multimedia / Wireless Access Needs
	[Do you require photos, video, multimedia, or wireless access? If so, which ones and how much? Please be specific]

	Media Coverage / Needs
	[Do you have specific requirements for media coverage? Please be specific]

	Key talking points
	[What are the required talking points to ensure that your event is successful? Please enumerate in detail.]

	Budget
	[What is the budget?]

	Client Contacts
	[Who is the primary contact? For program approval? For content? For budget approval? For billing?]


____________________
__________________________

Client Name & Signature
Date


Global
Gateway
Opportunities
Connecting businesses around the world with Silicon Valley
SVForum promotes innovation, entrepreneurship, and leadership by acting as a catalyst for individuals and businesses. By connecting international delegations to what the Silicon Valley has to offer, invaluable relationships are formed and the benefits are endless. Below are examples of the types of programs we offer. Custom programs can be designed to meet the specific needs of your delegation.
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+    Discussion panel with industry leaders - Field discussion panels involving various VCs, law firms, etc., to address common delegation issues.
+   Prestigious dinner banquet - Plan and invite key Silicon Valley players to a prestigious banquet which showcases the visiting delegation talent and opportunity to invited VCs, banks, law firms, specialists from targeted areas.
+   Cocktail reception and delegation networking -
Prior to banquet each company can display their offerings in a small booth space permitting.
+ Visit to leading tech companies Organize on-site visits with targeted technology enterprises in the valley such as IBM, SAP, Microsoft, HP and Nokia.
+   Network with Silicon Valley professionals -
Organize networking breakfast or luncheon with influential people in Silicon Valley.
+   Access to Special Interest Group Meetings -Attend regularly scheduled SIG meetings delegation time permitting.
+    Custom workshop -Assemble panel of Valley consultants who will provide tips and feedback about how companies should present themselves.
+   Webpage creation and visibility - Custom
SVForum-hosted webpage promotes each visiting company with delegation contact information, viewed by our 5000+ community.
+   Marketing campaign - Promote affair with e-blasts to its 5000+ community, timely news item in the scheduled newsletter, and delegation details to local event calendars, www.svforum.org/caiendar

+    Custom Program Event Custom program showcases delegation and the successes and benefits of trade, investment, and technology industries of visiting companies to invited VCs, banks, IT firms and more.
+   E-Blast and community outreach -Email blast promotes visiting companies to its selected interested partners and prescribers as well as influencers and press.
+   Newsletter publicity - Promote event in a sponsor newsletter to 8000+ subscribers.
+   Webpage creation and visibility - Custom
SVForum- hosted webpage promotes each visiting company with delegation contact information, viewed by our 5000+ community.
+   Locate venue and organize custom program -
Secure a prestigious venue on behalf of the arriving delegation as well as arrange other logistical requirements.
[image: image4.jpg]Host a Special Interest Group - $500




+   Attendance for delegation - Entrance to one of our 15 SIG meetings for all delegates at no cost.
+    Introductions - Brief introductions of delegates and their companies to the attendees.
+   Recognition -Announcement on our webpage about the delegation and recognition as the host for refreshments.
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SVForum is the leading Silicon Valley not-for-profit organization that over 25 years is an unbiased source of information and insight into the technology community. Discover more of what SVForum has to offer at www.SVForum.org/global,
If you have immediate questions, please contact Leigh Ann Gilson at giobalRatewav@svforum.ore or 408.414.5965
